Transcript of DIGI Communication’s
H1 2023 Results Call from 15.08.2023

Serghei Bulgac, CEO of DIGI

Communications:

Good afternoon, ladies and gentlemen,
and welcome to our second quarter
results call. I will guide you through the
slides and the information and we will
have a discussion afterwards.

We had a great quarter, with our sales
growing 13% year-on-year, RGU's
increasing 16%, and EBITDA growth
was 24%. So, as you see, across all
indicators, we have had just an
outstanding performance.

The biggest growth certainly comes
from Spain. In absolute terms, but also
in relative terms, Spain grew by 34%
during the period, primarily helped by
growth in our mobile customers, but also
by expansion in our broadband and fixed
telephony users.

You can see a broad outline of our focus
this year. We continue to grow RGUs in
Romania and Spain to maintain the
market share expansion that we enjoyed
in the past periods. As [ already
mentioned, we have a very strong
commercial momentum in Spain and
also in Romania, especially in the
mobile segment. Both mobile sectors,
Romania and Spain, have grown by
19%, respectively 25% during this
period.
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Transcrierea Conferintei DIGI
Communications pentru S1 2023 din
15.08.2023

Serghei Bulgac, Director General al
DIGI Communications:

Buna ziua, doamnelor si domnilor, si bine
ati venit la conferinta privind rezultatele
celui de-al doilea trimestru. In continuare,
va voi prezenta slide-urile si informatiile si
dupa aceea vom avea o discutie.

Am avut un trimestru extraordinar, cu o
crestere a vanzarilor de 13% fata de anul
trecut, cu o crestere de 16% a RGU, iar
cresterea EBITDA a fost de 24%. Asadar,
dupd cum vedeti, la nivelul tuturor
indicatorilor, am avut o performanta
exceptionala.

Cea mai mare crestere vine cu sigurantad
din Spania. In termeni absoluti, dar si in
termeni relativi, Spania a crescut cu 34%
in aceastd perioada, in primul rand datorita
cresterii numarului de clienti de telefonie
mobild, dar si datorita majorarii numarului
de utilizatori de internet si de telefonie
fixa.

Puteti vedea in linii mari care este accentul
nostru n acest an. Continudm sa crestem
RGU in Roménia si Spania pentru a
mentine expansiunea cotei de piatd de care
ne-am bucurat in perioadele anterioare.
Dupd cum am mentionat deja, avem o
dezvoltare comerciald foarte puternica in
Spania si, de asemenea, in Romania, 1n
special pe segmentul de telefonie mobila.
Ambele sectoare de telefonie mobila,
Romaénia si Spania, au crescut cu 19%,
respectiv 25% 1n aceastd perioada.



In terms of investments and long-term
development, we continue focusing on
our network expansion. In Romania, it is
mostly mobile that we focus on because
our fixed network is meaningfully
completed. The expansion that is
happening there 1is limited at the
moment, but we still have projects to
complete on the mobile site. One is
related to the further, smaller increase of
the footprint, but also enabling the
frequencies that we acquired recently, at
the end of 2022 and in 2021, to expand
the spectrum portfolio that we have and
operate at the moment.

In Spain, we continue rolling out the
fixed infrastructure, in Portugal we are
quite busy setting up both our mobile
and fixed networks with the aim to
launch services in early 2024. We rely
on our collaboration with Cellnex for
this to happen rather sooner than later.
We are also busy building our fiberoptic
networks.

Back to the numbers, sales of 414
million euros just in the quarter, with
Romania at over 251 million euros,
Spain 156 million euros, and Italy 7
million euros.

EBITDA in Romania amounted to 101
million euros, basically a 40% EBITDA
margin. And this is just to remind,
EBITDA is excluding IFRS 16 numbers.
Spain amounted close to 25 million
euros in EBITDA in the quarter, 60%
margin, and our overall result was 125
million euros for the entire group.
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In ceea ce priveste investitiile si
dezvoltarea pe termen lung, continudm sa
ne concentram pe extinderea retelel
noastre. In Romania, ne concentrdim mai
ales pe telefonia mobild, deoarece reteaua
noastrd fixa este definitivata in mare
masurd. Extinderea care are loc acolo este
limitata in acest moment, dar mai avem
incad proiecte de finalizat pe partea de
telefonie mobila. Unul este legat de
cresterea in continuare, mai micd, a
acoperirii, dar si de activarea frecventelor
pe care le-am achizitionat recent, la
sfarsitul anului 2022 si in 2021, pentru a
extinde portofoliul de spectru pe care il
avem si pe care 1l operdm 1n acest moment.

In Spania, continuim si dezvoltim
infrastructura fixa, iar in Portugalia suntem
destul de ocupati cu infiintarea retelelor
noastre mobile si fixe, cu scopul de a lansa
serviciile la Inceputul anului 2024. Ne
bazam pe colaborarea noastra cu Cellnex
pentru ca acest lucru sa se Intample cat mai
curand. De asemenea, suntem foarte
ocupati cu construirea retelelor noastre de
fibra optica.

Revenind la cifre, vanzari de 414 milioane
de euro doar in acest trimestru, cu o cifra
de afaceri de peste 251 de milioane de euro
in Romania, 156 de milioane de euro in
Spania si 7 milioane de euro in Italia.

in Roménia, EBITDA s-a ridicat la 101
milioane de euro, ceea ce reprezintd o
marjd EBITDA de 40%. Doar pentru a
reaminti, EBITDA exclude cifrele IFRS
16. In Spania, EBITDA s-a ridicat la
aproape 25 de milioane de euro in acest
trimestru, cu o marja de 60%, iar rezultatul
nostru total a fost de 125 de milioane de
euro pentru intregul grup.



RGUs reached 22.4 million units helped
by growth in Spain and in Romania in
the period.

Diving more into the numbers, you see a
13% growth in terms of revenues, 21%
growth for adjusted EBITDA including
IFRS 16 numbers and 24% growth
excluding IFRS 16.

CAPEX for the period amounted to 256
million euros, which is significantly
higher than what we had a year before —
140 million euros and in the quarter
before, which was close to 160 million
euros.

Now this almost 100 million euros
difference comes from the ECA
financing that we arranged in the 2"
quarter whereby we used Export Credit
Agencies of Finland and Sweden to
finance the acquisition and the rollout of
Ericsson and Nokia equipment, both in
Romania and Portugal.

To give you context and reference for
this higher CAPEX number — there is a
particularity about CAPEX in this case,
because we use the ECA financing, the
number was abnormally higher but for
short period of time, and without
recurrence. Therefore, we expect the 3
quarter CAPEX to come back to more
normal levels, of around 150 million
euros or less, same as Q1 numbers.

If we were to call it normalized CAPEX,
without the ECA financing, we would be
around 600 million euros for the year,
while together with ECA financing it
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RGU a ajuns la 22,4 milioane de unitati,
ajutat de cresterea inregistratd in Spania si
Romania in aceastd perioada.

Analizdnd mai 1n detaliu cifrele, veti vedea
o crestere de 13% in ceea ce priveste
veniturile, o majorare de 21% pentru
EBITDA ajustat, inclusiv cifrele IFRS 16,
si o crestere de 24% excluzand IFRS 16.

CAPEX-ul pentru aceastd perioada s-a
ridicat la 256 de milioane de ecuro,
semnificativ mai mare decat cel de anul
trecut - 140 de milioane de euro si decat cel
din trimestrul anterior, care a fost aproape
de 160 de milioane de euro.

Acum, aceasta diferentd de aproape 100 de
milioane de euro provine din finantarea
ECA (agentie de creditare a exportului) pe
care am obtinut-o in al doilea trimestru,
prin care am folosit agentiile de creditare a
exportului din Finlanda si Suedia pentru a
finanta  achizitia s1  implementarea
echipamentelor Ericsson si Nokia, atat in
Romania, cat s1 in Portugalia.

Pentru a va oferi un context si o comparatie
pentru aceastd cifrd mai mare a CAPEX-
ului - in acest caz exista o particularitate in
ceea ce priveste CAPEX, deoarece folosim
finantarea ECA, cifra a fost anormal de
mare, dar pentru o perioada scurta de timp
si fara recurenta. Prin urmare, ne asteptam
ca in trimestrul al treilea CAPEX-ul sa
revind la niveluri mai normale, de
aproximativ 150 de milioane de euro sau
mai putin, la fel ca in primul trimestru.

Dacd ar fi sa le numim CAPEX
normalizate, fara finantarea ECA, ne-am
situa in jurul valorii de 600 de milioane de
euro pentru anul in curs, in timp ce
impreuna cu finantarea ECA, vor fi



will be probably around in 720/730
million euros range.

I think we had an outstanding quarter,
with growth across all benchmarks and
certainly, we were helped by the Spanish
growth, continuous Romania growth
despite the fact that the market is well-
established and mature, but, also, we are
pretty happy with EBITDA evolution
despite the inflationary pressure which
affects all of us — all operators in all the
markets, but also the companies in other
sectors of the economy.

We surpassed 22.4 million RGUs in our
markets, 16% growth. Again, mobile is
the highest segment, both in terms of
absolute number of users, but also in
terms of growth, having increased by
21% and being helped primarily by our
Spanish operations. Although Romania
is not very far from Spain with this
almost 2 million users added in the last
year, they are pretty close to each other.

Looking at the profile of the customers,
Romania is still far ahead — with 16.3
million RGUs, and Spain has an
impressive number of 5.8 million RGUs
at the end of second quarter. Overall, we
are extremely happy with the
performance and the achievements both
in Spanish and Romanian markets.

We are the leading operator both in
Romania and Spain in terms of number
portability. Romania overall portability
number for mobile and fixed telephony
amounted to 480K RUGs, and in Spain

B (@]

probabil in jur de 720/730 de milioane de
euro.

Cred ca am avut un trimestru exceptional,
cu o crestere la nivelul tuturor indicatorilor
de referinta si, cu siguranta, am fost ajutati
de cresterea din Spania, de cresterea
continud din Romaénia, in ciuda faptului ca
piata este bine consolidatd si maturd, dar
suntem destul de multumiti si de evolutia
EBITDA, in ciuda presiunii inflationiste
care ne afecteaza pe toti - toti operatorii de
pe toate pietele, dar si companiile din alte
sectoare ale economiei.

Am depasit 22,4 milioane de RGU pe
pietele noastre, ceea ce reprezintd o
crestere de 16%. Din nou, telefonia mobila
este cel mai important segment, atit in
ceea ce priveste numarul absolut de
utilizatori, dar si In ceea ce priveste
cresterea, cu 21%, fiind ajutat in primul
rand de operatiunile noastre din Spania.
Desi Romania nu este foarte departe de
Spania, cu acesti aproape 2 milioane de
utilizatori adaugati in ultimul an, cele doud
piete sunt destul de apropiate una de
cealalta.

Daca ne uitam la profilul clientilor,
Romania se afld in continuare cu mult in
fatd - cu 16,3 milioane de RGU, iar Spania
are un numar impresionant de 5,8 milioane
de RGU la sfarsitul celui de-al doilea
trimestru. Per ansamblu, suntem extrem de
multumiti de performantele si realizarile
atat pe piata din Spania, cat si pe cea din
Romania.

Suntem principalul operator atat 1in
Romaénia, cat si in Spania in ceea ce
priveste cifrele referitoare la portabilitate.
In Romania, numarul total de portari
pentru telefonia mobila si fixa a fost de 480



this number was almost 600K. A big
plus for our Spanish colleagues who
have performed very well both in their
market, but also better than we did in
Romania.

These numbers are very meaningful to
us — they reflect the confidence of our
users in our services, and also they show
the health of our growth because the
quality of the customers that you get
through portability is very high.

I will move to the financial profile. You
see that we ended the quarter at 1.45
billion euros in gross debt, 200 million
euros in cash and 1.25 billion euros in
net debt, with net leverage ratio of 2.7x.

You can see that our repayments for this
year are minimal, around 17 million
euros, higher — of 193 million euros -
next year and of course we have the
bond tranche coming due, in February
2025, at 450 million euros.

The last announcement, on Friday later
this week we will hold the annual
General Meeting of Shareholders,
approving the 2022 report and results.
An important element of this discussion
will be the approval of dividend at 1
RON per share. After approval, the ex-
dividend date will be 30.08.2023, record
date 31.08.2023, and payment date will
be 14.09.2023 for our shareholders.

This concludes the presentation.
Thank you very much for your
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de mii de RUG, iar in Spania acest numar
a fost de aproape 600 de mii. Acesta este
un mare plus pentru colegii nostri din
Spania, care au performat foarte bine pe
piata lor, dar si mai bine decat am facut-o
noi in Romania.

Aceste cifre sunt foarte importante pentru
noi - ele reflectd increderea utilizatorilor
nostri in serviciile noastre si, de asemenea,
aratd sustenabilitatea cresterii noastre,
deoarece calitatea clientilor pe care 1i
obtinem prin portabilitate este foarte
ridicata.

Voi trece la profilul financiar. Puteti vedea
ca am incheiat trimestrul cu o datorie bruta
de 1,45 miliarde de euro, 200 de milioane
de euro in numerar si o datorie neta de 1,25
miliarde de euro, cu un grad de indatorare
neta de 2,7x.

Puteti vedea ca rambursdrile noastre
pentru acest an sunt minime, in jur de 17
milioane de euro, mai mari - de 193 de
milioane de euro - anul viitor si,
bineinteles, avem o transa de obligatiuni
scadenta, In februarie 2025, de 450 de
milioane de euro.

Ultimul anunt: vineri, la sfarsitul acestei
saptamani, vom organiza Adunarea
Generald anuald a Actionarilor, care va
aproba raportul si rezultatele pentru anul
2022. Un element important al acestei
discutii va fi aprobarea dividendului de 1
leu pe actiune. Dupa aprobare, ex-data
dividendului va fi 30.08.2023, data de
inregistrare 31.08.2023, iar data platii va fi
14.09.2023 pentru actionarii nostri.

Cu aceasta se incheie prezentarea. Va
multumim foarte mult pentru atentia



attention You are now welcome to ask
questions.

1. Congratulations on the reported
period. I have a question regarding
DIGI’s ARPU in the future. Although
we are currently in the highly
inflationary period, we saw a decline
in ARPU. I understand that this is in
line with your strategy, to grow the
market share as much as possible, but
considering you offer the lowest prices
in the market, can we expect in the
future you will increase the ARPU,
which can boost the profits for the
company?

To make a joke - I think we are
profitable, so it is not an issue in itself.

I think we touched this question before.
We are not in the business of decreasing
prices, however what you see is also
correct. There is a slight erosion in the
ARPU in our numbers and this erosion
1s marginal.

For Romania, our biggest market, the
erosion comes from factors outside our
control, for example decline in the inter-
connection fees, which are mandated by
the European Commission for 1-1.5 year
already. They will continue to be
applicable in a mandatory fashion.

It is also caused by factors such as
expanding further into rural areas, where
our customers benefit from different,
smaller pricing packages, in comparison
to urban customers. The urban market is
more established, with less mobility,
while rural market still provides bigger
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acordata. Sunteti
adresati intrebari.

acum invitati sa

1. Felicitari pentru perioada raportata.
Am o intrebare cu privire la ARPU al
DIGI in viitor. Desi ne aflim in prezent
intr-o perioada puternic inflationista,
am observat o scidere a ARPU (venit
mediu pe unitate). ingeleg ca acest lucru
este in concordanti cu strategia
dumneavoastra, de a creste cat mai mult
cota de piata, dar avand in vedere ca
oferiti cele mai mici preturi de pe piata,
ne putem astepta ca in viitor sa cresteti
ARPU, ceea ce poate creste profitul
companiei?

Ca sd fac o gluma - cred ca suntem
profitabili, asa ca nu este o problema in
sine.

Consider ca am mai abordat aceasta
intrebare. Nu ne propunem sd reducem
preturile, insd ceea ce vedeti este corect.
Existd o usoara scadere a ARPU in cifrele
noastre si aceastd scadere este una
marginala.

In cazul Romaniei, cea mai mare piati a
noastrd, scdderea provine din factori care
nu se afla sub controlul nostru, de
exemplu, scaderea tarifelor de
interconectare, care sunt impuse de
Comisia Europeana deja de 1-1,5 ani.
Acestea vor continua sa fie aplicate in mod
obligatoriu.

De asemenea, este cauzata de factori
precum extinderea in zonele rurale, unde
clientii nostri beneficiazd de pachete
tarifare diferite, mai mici, in comparatie cu
clientii din mediul urban. Piata urbana este
mai bine consolidatd, cu mai putind
mobilitate, in timp ce piata rurald ofera



growth least in

Romania.

opportunities, at

In other markets, in Spain and in Italy,
the ARPU erosion might come from
different reasons, but mostly linked to
the fact that customers choose more
attractive packages on a day-by-day
basis.

We do not plan a price increase in the
near future, but never say never. We are
prone to the same inputs as any other
company in Europe. We are subject to
inflation, to costs and possibly at some
point, we will have to adjust our prices.
It is just not happening today, and we do
not expect it to happen this year.

2. Can you confirm how much of the
100 million ECF was undrawn for the
period, and can you disclose how
much of the SFA facilities remain to be
drawn?

In addition to the 200 million euros in
cash that is available as of the end of the
quarter, the entire RCF is undrawn — 100
million euros. The entire SFA that was
originated in Romania by RCS&RDS of
150 million euros is undrawn and most
of the Spanish facility of 100 million
euros remains undrawn. I think the total
committed, available and undrawn
amount exceeds 325 million euros as of
the end of June. It is on top of 200
million euros we have in cash.
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inca oportunitdti de crestere mai mari, cel
putin in Romania.

Pe alte piete, in Spania si in Italia, scaderea
ARPU ar putea fi cauzatd de diferite
motive, dar mai ales de faptul ca clientii
aleg pachete mai atractive de la o zi la alta.

Nu pldnuim o crestere a preturilor in
viitorul apropiat, dar niciodatd sa nu
spunem niciodatd. Suntem predispusi la
aceiasi factori ca orice altd companie din
Europa. Suntem supusi la inflatie, la
costuri si, probabil, la un moment dat, va
trebui sa ne ajustam preturile. Pur si simplu
nu se va intampla la acest moment si nu ne
asteptdm sa se Intample 1n acest an.

2. Puteti confirma cat din cele 100 de
milioane de euro din ECF (facilitate de
creditare extinsad) nu a fost utilizat in
aceasta perioada si puteti dezvalui cat
din facilitatile SFA mai sunt de utilizat?

In plus fatd de cele 200 de milioane de euro
in numerar disponibile la sfarsitul
trimestrului, intregul RCF (facilitate de
credit revolving) este neutilizat - 100 de
milioane de euro. Intregul SFA (contract de
facilitate senior), care a fost initiat in
Romania de catre RCS&RDS, in valoare
de 150 de milioane de euro, este neutilizat,
lar cea mai mare parte a facilitdtii din
Spania, in valoare de 100 de milioane de
euro, ramane neutilizatd. Cred cd suma
totala angajatd, disponibild si neutilizata
depaseste 325 de milioane de euro la
sfarsitul lunii iunie. Aceasta se adauga la
cele 200 de milioane de euro pe care le
avem in numerar.



3. Can you please provide the launch
timetable for Belgium?

There is little to mention at this moment
for Belgium. We are still in the R&D and
preparation mode. It is difficult to
provide any timetable as of now.

4. Can you please update us on how
many sites have you built so far in
Portugal? How many do you expect
by December and how many you need
for launch?

I’d rather not answer this question with
precise numbers. The broad idea is that
we are working, and we have all the
means to be there, close to launch at the
end of this year or the beginning of next
year. Our plans didn’t change.

5. You have front-loaded Nokia and
Ericsson purchases in the second
quarter of 2023. Does this mean
CAPEX savings in the future?

Yes, because it is a zero-sum game.
What we paid earlier this year will show
as a small CAPEX in the future.

6. Can you please update us on the
strategy regarding possible price
increases in Romania and Spain?

I mentioned it a bit earlier. We don’t
have plans to increase prices neither in
Romania, nor Spain.

7. Can you provide the breakdown of
CAPEX per geography in Q2 2023?
Can you tell us please what is the
driver behind electricity expenses?
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3. Puteti sa ne furnizati calendarul de
lansare pentru Belgia?

In acest moment, pentru Belgia nu prea
sunt multe de mentionat. Suntem inca in
faza de cercetare, dezvoltare si de
pregatire. Este dificil s oferim momentan
un calendar.

4. Puteti sa ne spuneti ciate antene ati
construit pana acum in Portugalia? La
cate va asteptati pana in decembrie si de
cite aveti nevoie pentru lansare?

As prefera sa nu rdaspund la aceasta
intrebare cu cifre exacte. Ideea generala
este ca lucram si cd avem toate mijloacele
pentru a fi aproape de lansare la sfarsitul
acestui an sau la inceputul anului viitor.
Planurile noastre nu s-au schimbat.

5. Ati devansat achizitiille Nokia si
Ericsson pentru al doilea trimestru al
anului 2023. Aceasta inseamna o
economie de CAPEX in viitor?

Da, pentru ca este un joc cu suma nula.
Ceea ce am platit la inceputul acestui an se
va vedea ca un CAPEX redus 1n viitor.

6. Puteti sa ne puneti la curent cu
strategia privind posibilele cresteri de
preturi in Roméinia si Spania?

Am mentionat acest lucru putin mai
devreme. Nu avem 1In plan sd crestem
preturile nici in Romania, nici in Spania.

7. Puteti furniza defalcarea CAPEX pe
zone geografice in T2 2023? Puteti sa ne
spuneti, va rog, care este principalul
factor care sta la baza cheltuielilor cu
energia electrica?



In the segment information part of our
financial report, you have the additions
to our fixed assets, which are split by
geography. They are not perfect
replacements for the cash CAPEX
however they are relatively good proxy
for the intensity of the investment
activity. If you follow these numbers
historically, you will get a very accurate
feeling of what is happening in our
markets.

In the relation to the -electricity
expenses, the reality is that there have
been changes in the legal environment in
Romania. The electricity supply market
is heavily regulated at this moment, with
benefits for the user — both residential
and corporate. The electricity prices are
capped at around 200 euros per MWh.
Therefore, we got rid of volatility, we
got a cap for ourselves, and the
electricity price is very predictable and
smaller than it used to be last year. This
is all positive news for corporate users.

8. Is there interest in taking remedies
in Spain?

Broadly, yes. This is an important and
transformative moment for the Spanish
market, with the market possibly going
from 4 large players to 3 large players.
If there is an opportunity for us to play a
part in this process, we will certainly be
interested to take part. Now how it will
turn out — we don’t know, we can’t
comment.
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In partea de informatii pe segmente a
raportului nostru financiar, puteti vedea
cresterile activelor noastre imobilizate,
care sunt impartite pe zone geografice.
Acestea nu inlocuiesc perfect CAPEX-ul
in numerar, insd reprezintd o aproximare
destul de bund a activitatii de investitii.
Daca urmariti aceste cifre din trecut, veti
obtine o imagine foarte exacta a ceea ce se
intampla pe pietele noastre.

In ceea ce priveste cheltuielile cu energia
electrica, realitatea este ca au existat
schimbari in mediul juridic din Romania.
Piata de furnizare a energiei electrice este
puternic reglementata in acest moment, cu
beneficii  pentru utilizatori -  atat
rezidentiali, cat si pentru companii.
Preturile energiei electrice sunt plafonate
la aproximativ 200 de euro pe MWh. Prin
urmare, am scapat de volatilitate, am
obtinut un plafon pentru noi, iar pretul
energiei electrice este foarte previzibil si
mai mic decat era anul trecut. Toate acestea
sunt vesti pozitive pentru utilizatorii
corporate.

8. Exista interes pentru a lua masuri
corective admisibile (remedies) in
Spania?

In linii mari, da. Acesta este un moment
important si de transformare pentru piata
din Spania, in conditiile in care este posibil
ca aceasta sa treaca de la 4 jucatori mari la
3 jucdtori mari. Dacd vom avea ocazia sa
jucam un rol 1n acest proces, vom fi cu
siguranta interesati sa participam. Acum,
cum se va termina - nu stim, nu putem
comenta.



9. How much you pay Telefonica in
wholesale fees today and what could
the saving be?

This is a very precise question, and we’d
rather not answer it in this form. When
we say remedies, we speak of remedies
that can help us and the market to ensure
to have continuously competitive
environment. It is impossible for anyone
to think of the long-term strategy, also in
a combined manner with the needed
savings. Therefore, it is question that is
not possible to answer.

10. Any comments on the Spanish
competition?

Spain is a vibrant and dynamic market,
and we sincerely hope it remains so in
the future as well.

11. What is the timing of the Belgian
launch?

At this moment, we are not commenting
on this point.

12. Priorities for capital allocation?
Romania and Spain are clearly the
priority, as there might be remedies in
Spain and your leverage is 3x — how
do you think of your ability and
timeframe of the Belgian operations
in case you acquire remedies in
Spain?

I don’t know how to answer your
question - you asked about something in
the future, with the precision of the past,
knowing how much we need to spend in
Spain and Belgium, and knowing how
much we need to spend on remedies
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9. Cat platiti in prezent catre Telefonica
sub forma de taxe wholesale si care ar
putea fi economia?

Aceasta este o Intrebare foarte precisa si
am prefera sd nu raspundem la ea in
aceastd formd. Cand vorbim de masuri
corective, ne referim la masuri corective
care ne pot ajuta pe noi si piata sa asiguram
un mediu competitiv permanent. Este
imposibil pentru oricine sa se gandeasca la
strategia pe termen lung, de asemenea,
intr-o maniera corelatd cu economiile
necesare. Prin urmare, este o intrebare la
care nu este posibil sa raspundem.

10. Ce parere aveti despre concurenta
din Spania?

Spania este o piatd vibranta si dinamica si
speram ca asa va ramane si in viitor.

11. Care este calendarul pentru lansarea
in Belgia?

In acest moment, nu ne pronuntam asupra
acestui aspect.

12. Prioritati pentru alocarea de
capital? Romania si Spania sunt in mod
clar prioritare, deoarece ar putea exista
masuri corective in Spania, iar gradul
dumneavoastra de indatorare este 3x -
cum considerati capacitatea
dumneavoastra si calendarul
operatiunilor din Belgia in cazul in care
veti avea masuri corective in Spania?

Nu stiu cum sa va raspund la intrebare - ati
intrebat despre ceva in viitor, care sa aiba
precizia trecutului, sd stim cat trebuie sa
cheltuim in Spania si Belgia si sa stim cat
trebuie sa cheltuim pe masurile corective,
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even though there are no remedies as we
speak now.

I think this is all highly speculative, and
we rather take it one by one whenever
they take place. I know I am not helpful,
but I think the real answer to your
question i1s — whatever happens -
remedies, Belgium, Portugal, Romania,
Spain, or any other market, we will aim
not to grow our leverage beyond 3x,
apart from maybe short periods, with
clear visibility that we come down
below 3x. I think this is an important
element of our strategy and the rest are
events that will be handled individually.

13. How many home passed you have
with your FTTH network and what
are your penetration rates on your
own FTTH network?

We did announce in April that we
operate 6.5 million homes in Spain, that
are on our own network. We did not
make any other announcement since
then. Before the end of the year, we will
probably not disclose the number. I
think the April number is a good
reference is terms of where we are.

In terms of penetration, our network is
relatively new. It was built in the last
few years, most of it probably in the last
2 years, and the penetration is still
relatively small to what it could be. We
are using both wholesale Telefonica
network and our own network, and I’d
say that at the moment the penetration
rate of our network is rather irrelevant.
We still need time to increase it.

B (@]

chiar daca nu exista masuri corective in
acest moment.

Cred cd toate acestea sunt foarte
speculative si mai bine le ludm pe rand,
atunci cand vor avea loc. Stiu cd nu va sunt
de ajutor, dar cred cd raspunsul real la
intrebarea dumneavoastra este - orice s-ar
intampla - masuri corective, Belgia,
Portugalia, Roméania, Spania sau orice alta
piata, vom incerca sd nu ne crestem gradul
de indatorare peste 3x, cu exceptia poate a
unor perioade scurte, cu un orizont clar ca
vom cobori sub 3x. Cred ca acesta este un
element important al strategiei noastre, iar
restul sunt evenimente care vor fi tratate
individual.

13. Cate locuinte ati conectat la reteaua
dumneavoastra FTTH (fibra optica) si
care este rata de penetrare a retelei
dumneavoastra FTTH?

Am anuntat in aprilie cd operam 6,5
milioane de locuinte In Spania, care se afla
in reteaua noastra proprie. Nu am facut
niciun alt anunt de atunci. Probabil cd pana
la sfarsitul anului nu vom dezvalui
numarul. Cred ca cifra din aprilie este o
bund referintd pentru situatia in care ne
aflam.

In ceea ce priveste gradul de penetrare,
reteaua noastrd este relativ noua. A fost
construitd in ultimii cativa ani, cea mai
mare parte probabil in ultimii doi ani, iar
rata de penetrare este incd relativ mica fata
de ceea ce ar putea fi. Folosim atat reteaua
wholesale a Telefonica, dar si reteaua
proprie, si as spune ca, In acest moment,
rata de penetrare a retelei noastre este mai
degraba irelevantd. Avem inca nevoie de
timp pentru a o creste.
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14. Could you give us more details
about the development of your fixed
infrastructure in Spain, how many
households have you connected?

I believe the previous is
addressing this point.

answer

15. Would you be interested in any
potential  remedies from  the
MasMovil-Orange Spain  joint-
venture in terms of potential
spectrum purchases?

We cannot comment on this detailed
question.

16. Regarding Portugal, is DIGI going
to have access to national roaming
with any of the main operators?

As of today, we were not able to receive
or agree on offers that would allow us to
use national roaming. Hopefully in the
future.

17. How much more CAPEX do you
need to invest in Portugal to start your
operations next year? How much
more CAPEX do you need to invest to
achieve EBITDA close to 0 or
breakeven? When do you expect to be
profitable in Portugal?

It is a bit early on to comment on this.
Portugal is a smaller market in
comparison to both Romania and Spain,
which are considerably bigger markets.
We expect CAPEX to be contained, not
limited, but smaller than the CAPEX we
spent both in Romania and in Spain. The
intention is to start offering our services
early next year.

B (@]

14. Puteti sa ne oferiti mai multe detalii
despre  dezvoltarea infrastructurii
dumneavoastra fixe din Spania, cate
gospodarii ati conectat?

Cred ca raspunsul anterior se refera la
acest aspect.

15. Ati fi interesati de eventualele
masuri corective din partea joint-
venture-ului MasMovil-Orange Spania
in ceea ce priveste potentialele achizitii
de spectru?

Nu putem comenta aceastd intrebare

detaliata.

16. In ceea ce priveste Portugalia, DIGI
va avea acces la roaming national cu
oricare dintre principalii operatori?

Péana in prezent, nu am reusit sa primim sau
sa convenim asupra unor propuneri care sa
ne permitd sa folosim roamingul national.
Sa speram ca se va intampla in viitor.

17. Cat de mult CAPEX trebuie sd mai
investiti in Portugalia pentru a va incepe
operatiunile anul viitor? Cat de mult
CAPEX trebuie sa mai investiti pentru
a obtine o EBITDA apropiata de 0 sau
pentru a atinge pragul de rentabilitate?
Cand va asteptati sa fiti profitabili in
Portugalia?

Este putin cam devreme pentru a face
comentarii in aceasta privintd. Portugalia
este 0 piatd mai mica in comparatie cu
Romaénia si Spania, care sunt piete
considerabil mai mari. Ne asteptam ca
acest CAPEX sa fie mai redus, nu limitat,
dar mai mic decat CAPEX-ul pe care l-am
cheltuit atdt in Romania, cat si in Spania.
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In the meantime, it is difficult to
comment on your questions. We do hope
that within 2-3 years, we will be able to
achieve market share, or number of
users that would allow us breakeven.
However, what this number is or what is
the CAPEX we need before that, is
difficult to provide at the moment.

18. In Romania and Spain, what
proportion of your broadband base is
converged, fixed and mobile?

I’d rather not answer in order not to
provide the wrong numbers, but we
could come up with these numbers upon
our next communication since it is a
good question and we do not have a
problem to respond.

Still, we see a lot of opportunity to up-
sell to our existing broadband users who
do not have mobile yet from us, both in
Romania and in Spain. We also see a lot
of opportunity to simply address our
non-mobile users, irrespective of
whether they are users at all, in both
markets. I think because our market
share in Spain is small, and in Romania
is relatively small in comparison with
the 2 largest operators, we still have a lot
of potential for growth in this area, in
both Romania and in Spain.

B (@]

Intentia este de a incepe sd ne oferim
serviciile la inceputul anului viitor.

Intre timp, este dificil si comentez
intrebarile dumneavoastra. Speram ca in 2-
3 ani vom reusi sd atingem o cotd de piata
sau un numar de utilizatori care sa ne
permitd sa atingem pragul de rentabilitate.
Cu toate acestea, este dificil de precizat in
acest moment care este acest numar sau
care este CAPEX-ul de care avem nevoie
pana atunci.

18. in Roméinia si Spania, ce proportie
din baza dumneavoastra de servicii de
internet este convergenta, fixa si
mobila?

As prefera sd nu raspund pentru a nu
furniza cifre gresite, dar am putea veni cu
aceste cifre la urmdtoarea noastrd
comunicare, deoarece este o intrebare buna
si nu avem o problema in a raspunde.

Cu toate acestea, vedem o multime de
oportunitati pentru a vinde mai mult
utilizatorilor nostri de internet existenti
care nu au inca un abonament de telefonie
mobild de la noi, atit in Romania, cat si in
Spania. Vedem, de asemenea, o multime de
oportunitati de a ne adresa pur si simplu
utilizatorilor nostri care nu sunt utilizatori
de telefonie mobila, indiferent daca sunt
sau nu utilizatori Tn general, pe ambele
piete. Cred cd, deoarece cota noastra de
piatd in Spania este micd, iar in Romania
este relativ mica in comparatie cu cei mai
mari 2 operatori, avem incad un mare
potential de crestere in acest domeniu, atat
in Romania, cét si in Spania.
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19. What are your plans to address
2025 bond maturity?

I did answer in an extensive manner a bit
earlier about the available cash and
available facilities that we have at this
moment. We rely on our capital, but also
committed capital from the banks in
excess of 500 million euros at this
moment. These are the primary sources
of our 2025 repayments.

In addition to this, we rely on our future
EBITDA, primarily 2024 EBITDA,
given our ability to scale down CAPEX
if necessary. Also, we possibly rely on
extra financing facilities if needed,
because at this moment, our exposure to
our banks is relatively limited and we
know there is interest from their side to
finance us.

20. In Portugal, do you expect ARPU
to be closer to Spanish, around 9.4
euros per month?

I will not answer in numbers as we have
not done our final homework, it is a bit
early to speak. What I can say is that it
will be an attractive price, that will
address the needs of the public and a
price that should be sustainable for the
long period ahead. This is how we
usually judge our market opportunities.
We will however disclose this around
the launch.

21. Can you tell us about the
conditions of the 350 million euros
credit facilities that you have? If you

B (@]

19. Care sunt planurile dumneavoastra
pentru a aborda scadenta obligatiunilor
din 2025?

Am raspuns mai devreme intr-o maniera
detaliatd cu privire la numerarul si
facilitdtile disponibile pe care le avem in
acest moment. Ne bazdm pe capitalul
nostru, dar si pe capitalul angajat de la
banci in valoare de peste 500 de milioane
de euro in acest moment. Acestea sunt
sursele principale ale rambursarilor
noastre din 2025.

in plus, ne bazim pe EBITDA viitoare, in
primul rand pe EBITDA din 2024, avand
in vedere capacitatea noastra de a reduce
CAPEX-ul daca este necesar. De
asemenea, este posibil sd ne bazam pe
facilitati de finantare suplimentare, daca
este necesar, deoarece, in acest moment,
expunerea noastrd fatd de bancile noastre
este relativ limitata si stim ca exista interes
din partea lor pentru a ne finanta.

20. in Portugalia, vi asteptati ca ARPU
sa fie mai aproape de cel spaniol, in jur
de 9,4 euro pe luna?

Nu voi raspunde in cifre, deoarece nu ne-
am terminat temele, este cam devreme
pentru a ne pronunta. Ceea ce pot spune
este cd va fi un pret atractiv, care va
raspunde nevoilor publicului si un pret
care ar trebui sa fie sustenabil pentru o
perioada lunga de timp. Acesta este modul
in care evaluam de obicei oportunitatile de
pe piatd. Cu toate acestea, vom dezvalui
acest lucru Tn momentul lansarii.

21. Puteti sa ne spuneti care sunt
conditiile facilitatilor de credit de 350 de
milioane de euro pe care le aveti? Daca
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draw them, will they be cheaper than
the current interest on the bonds?

I wish they were, unfortunately they are
not. The bonds were raised in the pre-
COVID era, and it was a totally different
market. Today, we are speaking about a
floating rate on top of Euribor so
certainly it is a higher cost than what the
bonds are.

Thank you very much for your
interest and attending. Once again, we
are very happy with the results, and
we look forward to hearing you all
next time in November.

B (@]

le veti utiliza, vor fi mai ieftine decat
dobéanzile actuale la obligatiuni?

Mi-as dori sa fie asa, dar din pacate nu este.
Obligatiunile au fost emise in epoca pre-
COVID, cand piata era total diferita.
Astazi, vorbim despre o ratd variabild in
plus fatd de Euribor, asa cd, in mod cert,
este un cost mai mare decat cel al
obligatiunilor.

Va multumim foarte mult pentru
interesul si participarea
dumneavoastri. Inci o dati, suntem
foarte multumiti de rezultate si
asteptam cu nerabdare sa va auzim pe
toti data viitoare, in noiembrie.
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